
 

A SUCCESSFUL SALE 
FORMULA 

QUALIFY 

THE WHY 
CRITERIA 
TRUST 
INTRO 
MANAGER 

TRADE 

WALK 
AROUND 
THEIR 
TRADE WITH 
THEM 

TEST DRIVE  

WITH THEM 
USING 
CHECK 
IN CLOSE 
AND TRIAL 
CLOSES 

WRITE UP 

SECONDARY 
QUESTION 
CLOSE 
INTRO 
MANAGER 

25% 

 

25% 25% 25% 

4 PILLARS OF A SUCCESSFUL SALE  

NO SALE FOLLOW UP 

GTE TRAINING AND DEVELOPMENT  


